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HAekTpoviko Epunopio Enixeipnong npoc Enixeipnon (B2B)

To HAekTpovikd Epndpio Enixeipnong npog Enixeipnon, €niong yvwoTto ocav
HAekTpovikdO B2B (Electronic Business to Business) n anAwc¢ B2B avagéperal o€
ouvaAAayEG avapeoa o€ eENIXEIPAOEIG, Nou OIeEayovTal NAEKTPOVIKA KUPIWE NEOW

Tou AiladikTUou aAAd kal Pe xpnon AAAwv TUNWV MNPOCAPHOOHEVWV I0IWTIKWV
OIKTUWV H/Y.

To KUPIO XapakTnploTikO Tou HAekTpovikoU Epnopiou
B2B <&ival n npoondBsia TWV ETAIPEI®OV Vda

—_ AuUTOMATOMNOINOOUV TIG J31ad31KACiEC NPOHNOEIac Kail
/ NnWANonNG UAIK®OV/ UNNPECI®V EenNiTuyXavovrtag HeE
auTo TOoV TPONoO:

> TNV TUMOMoinon TWV EUNOPIKWY dpacTnpIoTATWY,

> TNV €NITAXUVON KATa TNV €KTEAECN AUTWYV,

> TN MEIWUEV on noépwv,
Ness to business N HEIWHEVN XPRAON Nop

> Kal TEAIKA TO NEPIOPICPO TOU KOOTOUC Nou andaiTeital.

TETOIEC OUVAAAQYEC Nnopouv va dleEayovTal avaueoa og Jia eniXeipnon Kal ota JEAN TNG
aAuacidac npounBeiwv TNG, KABWG KAl avaueoa O€ €NIXEIPNOEIC O1aPOPETIKOU KAAdOoU.



TiI npooepel n a&ionoinon NAEKTPOVIKWV HECWV KdAl TOU
A1adIKTUOU OTIC OIENIXEIPNOIAKEC OUVAAAQYEC

H AsiToupyia Twv €niXeElpnOswyV CUPNEPIAQUBAVEI HIa OEipd ouxva enavaAapBavopevwyv
d1adIkaolwv Nou uAonoloUvTal O ouvepyacia PE AAAEC enixelpnoelc. H diaxeipion Twv
oNMavTIKOTEPWV €€ auTWV PEOW TNG a&lonoinong Tou AladikTUoU:

Méow Tou HAekTpovikoU Epnopiou B2B éva datopo pnopei va
dlaxelpioTei To OUVOAO Twv OpacTnPIOTATWY MNpPounOe&iag, onwe o
EVTONIOUWOC NpounBeuTwy, N dianpayudTeuon TwV Opwv ayopdc Kdl n
uAonoinon Twv NANPWHWOV HEI®VOVTAG XPOVOUG, NOAUNAOKOTNTA Kal
KOOTOG.

MpounBsia &
MwAnon

KaBioTaTal duvaTtn n napakoAoubnon/ evroniopoc evog UAIKOU KaTa
MAKOG TNG €@OoJdIacTIKNG aAucidag kal  kar’' enéktaocn n
napakoAouBnon TnNG €EEAIENG MIag napayyeAiag. H ouykekpipevn
EVNUEPWON MMopei PETAEU AAAwV va BonBnosl oTn MPeiwon Twv
anoBePATWV KAl ENOPEVWG OTN MEIWON TOU KOOTOUG JIaxEipiong Tou.

MapakoAouBnon
anoBguarog

OnoladAnoTe avaykn E&VNUEPWONG TWV EMIXEIPNOEWV — MEAATWV
kKaAunTtetal aupeca (on-line). H enixeipnon npoo@Epel uywnAou
eniNEdoU UNNpPECIieC NANPoPOPNoNG 24 wPeC TNV NUEPA, 7 NUEPEC
TNV €BOopada peiwvovTag OpacTika Tnv ERNIKOIVWVia HECW TOU
TNAEPWVOU.

MAnpogpopnon
& vnoortnpién
neAarwv
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EnixeipnuaTika MovteAa B2B

O1 Baoikoi Tunol HAekTpovikoUu Epnopiou Enixeipnong npoc Enixeipnon kaBopilovTtal e
a&ovec To0 NAROOG TWV CUHMHETEXOVTWYV, TN HOPPN TNG CUMHETOXNG AUT®WV KATA TNV
OIEVEPYEIaO TWV OUVAAAAywVv kKal TEAOC TOVv EAEYXO OOOV aopd TO EKAOTOTE

EIKOVIKO nepIBaAAov. ZUP@wva Pe auTAV TNV Npocoeyyion ol Bacikoi Tunol B2B eivai:

EnixeipnuaTtikd HAekTpovikd Epnopio (company - centric Electronic Commerce)
1 2
B2B oTnv nAsgupa Tou B2B oTnv nAsgupa Tou
MwAnTn Ayopaorn
(Seller-side B2B) (Buyer-side B2B)
3 4
Anpooiegc HAEKTPOVIKEG
Zuvepyartiko Eunopio AyopéEc Enixeipnoncg npog
(Collaborative Commerce) Enixeipnon
(B2B e-Marketplaces)




EnixeipnuaTika MovteAa B2B
>UuvToun nepiypaepn (1/2)

O1 dUo mpwTol TUMOI apopouv oTo Enixeipnuatokevtpikd HAekTpovikO Epnopio (company -
centric Electronic Commerce) kal €oTialouv OTIG AVAYKEG NWANCE®WV N OTIG AVAYKEG
aAyopwV HIAG CUYKEKPIMEVNG ETAIPEIAC. [110 CUYKEKPINEVA:

'EAgyX0g X

. . . . . . b

To B2B oTtnv nAgupa Ttou MNMwANTN nepiypagel eva PovteAo “evag \; ‘ b

npoc noAAouc” (one to many) katd To onoio pia enixsipnon dlevepyei N2

NWANOCEIC NPOC NOAAOUC ayopaoTEG EKPETAAAEUOUEVN MIA NAEKTPOVIKN b)
dyopa 'Evag npog noAAoug
'EAgyX0G

AvTioToixa To B2B oTnv nAgupd TOoUu AyopaoTn nepiypapel &vda s /
HoVvTEAO “noAAwv npo¢ e€vav” (many to one) katd To onoio uia s —b)

enixeipnon OIEVEPYEI TIC Ayopeg TNG and JlIAPOPETIKOUC NPOUNBOeUTEG 2
MECOW MIA NAEKTPOVIKNG ayopdc.

MoAAoi npog evav
b) Buyer s) Seller

Kal oToug dUo TUNOUC €NIXEIPNMATOKEVTPIKOU HAekTpovikoU Eunopiou ol nUAEG eAEyxovTal
NANPWG, OCOV aPOPa TOUGC KAVOVEG A&iToupyiaG Kdl TN OUHMETOXR, ano TIG
ENIXEIPNOEIG TWV ONOIWV Ol AVAYKEG NWANONG N ayopd¢ KAaAUNTovTdl, dnoTEA®WVTAG
oUCIaoTIKA 1I0IWTIKEG NAEKTPOVIKEG AYOPEG.



EnixeipnuaTika MovteAa B2B
>UuvToun neprypaepn (2/2)

To ZuvepyaTikO Eunoplo avageperal otn Xpnon wn@Iakwy TEXVOAOYIWY,
NOU EMITPENOUV OTIC ETAIPEIEC va NPOYPAHMATIOOUV, OXESIAoOUV,
avantugouv, JIaxXeIpIOTOUV KAl KAVOUV EPEUVA CUVEPYATIKA yid
nPoOioOVvVTA, UNNPECIEG KAl VEWTEPIOTIKEG EPAPHOYEG HAEKTpOVIKOU
Egnopiou. To ouvepyaTiko €PNOPIO UMOVOEI OTI N €nikolvwvia, To
Hoipaopa nNANPogoOpI®V KAl O OUVEPYATIKOG NPOypauuaTioNoC yivovTal
NAEKTPOVIKA PEOW €10IKA OXEDIAONEVWY EPYAAEIWV KAl AOYIOMIKWV onadac
(Collaborative tools/ groupware).

O1  Anuodoieg HAekTpovikéc Ayopeg (e-Hubs/ e-Exchanges/ e-
Marketplaces) napanéunouv oc O1adIKTUAKEG nNAATPOPHEG OMNOU
noAAoi npopnOeutég kai noAAoi ayopaotég (many to many)
ouUVavTowvTal NAEKTPOVIKA yia vd dianpayHAaTeuToUuv HETAa&EU TOUuG.
e auTthVv TNV NEPINTwon 0 €AEYXOGC TNG NAEKTPOVIKNG aAYopPdg
npayuaTtonoleiTal and pia TpiTn €niXEipnon N gopea, YE TN CUUHPETOXN va
gival avolikTh OTIC ENIXEIPAOEIC NOU TNPOUV TA KATA MNEPINTWON KPITAPIA
Tou avTtaAAakTnpiou (Anuooia HAekTpovikn Ayopad).

Hub/
\H) Exchange/ P) Partner (b)

Marketplace

/p‘ /.p'
P >I?,L ‘
e

MoAAoi yia noAAouUg

'EAgyxo0g

ne
s b

MoAAoi npog noAAoug

Buyer

s

Seller
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Opiopoi HAekTpovikwv Ayopwv B2B

Suyypageic OpIopOi
(€019

Bakos
(1991)

Bakos
(1998)

Mueller
(2000)

“... &va dIENIXEIpNOIaKO NANPoPoOPIako cUCTNKA NMOU ENITPEMElI OTOUG
OUMMETEXOVTEC AYOPAOTEC KAl NWANTEC va avTaAAa&ouv nAnpogopies yia
TIMEC NPOIOVTWV KAl NPOoPOPEC”

“... N unoaoTnpIEN TNG avtaAAaync nAnpogopiac, ayadbwyv, unnpeoiwy Kal
NANPWH®V NoU oToXeUel aTn dnuioupyia a&iac yia Touc NpounBeUTEG, TOUG
ayopaoTeC Kal Toug diapegoAaBnTec ayopwv”’

" OI NAEKTPOVIKEC AYOPEC ENITPENOUV OE AYOPAOTEG KAl MPOUNBEUTEG va
avTtaAAa&ouv NANpo@opies yia NpoidvTa va npoTeivouv f va {nTrioouv
NPOOPOPEC TIHWV"
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KEGC OULIMETOXNG

2Tparnyi

£¢ ayopdc

2Tparnyik

Alaotaoceic HAekTpovikwv Ayopwv B2B

KpiTnpio

ANBOC CUUUETEXOVTWV

SXEON OUUUETEXOVTWV

2Tparnyikn npounBbeiag

Biounxavia/ KAadoc

IdiokTnoia ayopdc

Mnxaviouoc¢ ayopdc

MepoAnwia

TMoAITIk) XpEwong

TiguEg
, . lMoAAoi npoc Aiyouc Aiyor npoc¢ Aiyouc
MA@ infpialg ineAiies (MoAAoi npoc gvav) (€vac npoc evav, Aiyol npog evav)
EAeuBepn (ayopd) Iepapyikn
lepioTaoiakn npounbeia EnavaAaupBavouevn npounBeia JuoTnuarikn npounbeia
Opigovtia (MRO) KaBetn (A & 'B 'YAeg)
Anudaoia Koivonpaéia IoIwTIKN
SUYKEVTPWOT KATAAOywV AvTaAAakrrpio Anuonpaaoia SUVEPYaTIkn NAaTQopua

OudETEPN

MepoAnnTikn
(unEp Tou ayopaotTr), UMEP ToU NwWANTN)

MovTeAo Suvdpounc  MovTeAo SuvaAdaync Ynnpeoiec npootiBeuevnce aiac  Aiapnuioeig

11



MANBOOC ZUUHETEXOVTWV

2

MoAAOi Npoc MOAAOUC '‘Evac npoc noAAoug MoAAoi npocg evav ‘Evac npocg €vav

Ano Tnv nAgupa Tou nwAnrtn Ano Tnv nAsupa Tou ayopaorn)

le

Yo npodnoBeoeic kai
£QOOoV N nNAarpopua 1o
EMITPENE! pia ayopd
MoOAA@V npoc¢ rnoAAouc
urnopei va unoornpiéel Tn
d1auopPwWaon EMNUEPOUC
HOVTEAWV TwV dAAWV '‘Evac npog noAAoug MoAAoi npocg Aiyoug

HOPPWV.

Aiyol npog Aiyoug (évav)

Hub/
\I-l) Exchange/ . Buyer . Seller

Marketplace

12



>XEON ZUMHETEXOVTWYV

MNepiypa®n Zxeong >T1OX0G epappoync HA B2B

H dieukOAuvon Tng diadikaciag TalplaouaTog
ayopdag kai {ATnong, €iTe oTo £MinNedo Tou
EVTOMIOPOU TWV KATAAANAWV NPOoiovVTwY,

€ITE OTN OUVEXEIA KATA TN dlIANPAYNATEUON

TWV 0pWV TNG ocuvaAAayng (TILEG, XPOVol

napadoong, EYYUNOEIG KAN)

O1 eAeUBEPEC OXEDEIG I OXETEIC TUMOU
ayopac a@opouvVv NePIOTACIAKEC OUVEPYATIEC
METAEU ENIXEIPNOEWV XWPIC NEPAITEPW

nePIOPIOUOUG

EvOeikTikG Mapadsiypa ZxEong: | > MNapadsiypa HAekTpovikhng Ayopacg:
Ta kataoTnuaTa €1dwv NANPOPOPIKNG HE OAOUG O1 npopNnBeuTEG d1IATNPOUV NAEKTPOVIKOUG KATAAOYoUG
Toug NIBavoUc NPONNBEUTEC NEPIPEPEIAKWDV C— NPOIOVTWV PE TOUG NEAATEG va pnopolv va

€1dwVv (NANKTpoAdyia, usb sticks, nxeia kKAn) avalnTnoouv, va GUYKPiVOUV Kdl TEAIKA va eMIAEEOUV

Ta €idn nou eniBupouv (evTog piag eviaiag HA).

O1 1EPAPXIKEG qxéoac; napané'pnouv og | R THE e
I'IpOéICIYEYpCI]JpEVEQ OUVEPYAOIES “.ETGEU : nAnpogopiag, n autopaTonoinon Kai

ENIXEIPNOEWV OF OMOIEG OUXVA Iepapxia enITayxuvon Twv 01adikaciwVv Kal v TEAEI N
SerTERIEE] B Ll penpeete e MEiwon Tou dlaxeIpIoTIKOU KOOTOUG.

oupBOAala
EvdsikTikO Mapadeiypa ZxEong: Mapadeiypa HAskTpoviking Ayopdag:
Ta kataoTtAuata (Alaviknc) aAuoidag [ > H unTpikn €Taipeia diatnpsi To nepIBAAAoOV TG
Franchise pe Tn pnTpikn €Taipeia n onoid (———— HA npokeipévou va auToudaTonolnoel Tn
anoTeAEl TOV AnNOKAEIOTIKO NpounBeuUTn TOUG.

napayyeAloAnyia and Ta KaTaoTnuard.
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>TpaTtnyikn MpounBeiac kal Bioynxavia 2toxoc (1/2)

Zrparnyikn MpounBeiag

H oTpatnyikn npoun@siac Unopei va napouoIaoTel UE TO KPITAPIO TNG OXEONC TWV CUULETEXOVTWV rou nponynénke. H Baoikn
dlapoponoinon £yKeITal 0To OTI ayopec & IEpAPXIEC anOTEAOUV EvVvoiIec nou nnyalouv ano 1n Bswpia Twv HA, eva ol TPEIG TUMOI
oTPaTnyIkNG npounBeiag ivai npoiovra euneipikng napaTnpnong TN CUUNEPIPopdc rnpounbeiac evroc twv HA B2B.

. . . . 2 ] L ti
lMepioTaoiakn npounBeia (spot) EnavaAauBavouevn npounbeia voTi c;;gzﬁ(gésaema )

H nepioTaoiakn npounBsia napaneunel KaTta Tnv enavailapBavopevn npopndeia H ouoTnuaTiki npopnBeia anoTunwvel TNV
OTNV KAAUWN PIAG HEHOVWHEVNG HIa EMIXEIPNON £XEI NPOEMIAEEE nepinTwon TnNG enavalapBavouevng Kata
avaykng npopnesiag piag enixeipnong. NePIOPICPEVO MARBOC NPOUNBEUTWY TO TNV onoia OJWG N eTalpgia NEAATNG
META TNV OAOKARPWON TNG 0noio Kal XpnoIHonolel KaTd NepinTwon KaAUNTEl TO OUVOAO TWV avVayK®V TNG
OUVaAAaync n cuvepyaaoia AUETal. NPOKEINEVOU va KaAUWEI TIC avAyKeS TNC. MEOW €VOG AMOKAEIOTIKOU NPOUNBEeUTH.

|

H guoTnuaTtikn (kal evdeXonévwe n enavaiappavouevn) npoundeia BacileTal cuviOwC 0 apXIKEG
dianpaypaTeloeic nou odnyoUv O YHEYAANG dIdpKelag ouuBoOAdla NeETAEU NPoPNBEUTWV Kal ayopacTwy

Biounxavia / KAadog ET1oxoc¢

OpidovTia
HA

y

Ka6ern
HA

O1 opi1lovrieg HAeKTpOVIKEG AYOPEG XpnolgonoloUvTal yia TNV UnooTnpiEn Twv
ouvallaywv oc A€ITOUPYIKA €idn aveEapThTou €nIXEIpNUATIKOU KAGdou. Ta AsiToupyikd
€idn nepiAauBavouv €idn ONw¢ asponopikd €i0ITRpIa, €EONAIONO ypaPEeiwV, NAEKTPOVIKOUG
UMOAOYIOTEC Kal unnpeoiec. O 6pog nou xpnaoiyonolgital eivar MRO (Maintenance, Repair and
Operation Goods).

Ta Biounxavika €idn a@popouv 0 A 'YAe¢ kal dAAa uUAIkd rnou evowuarwvovTal ora
rnapayopeva npoiovra rn oTic NapaywyIkes 01adlKaoies TNG EMnixXEipnonNG nou 1a rpounBeveTal.
2€ aquTtnv Tn Katnyopia avnkouv eniong €idn nou ayopdlovTal Kal HETANWAoUuvTal XwpPIg
Kkarnoia eneéepyaoia ano EUNOPIKEG ENIXEIPNOEIC. Ta OUyKeEKpIUeva €idn diakivouvTal Jeoa ano
KAOeTeg HAEKTPOVIKEG AYOPEG rnMou &EUMNNPETOUV OUYKEKPILEVOUG EMIXEIPNLATIKOUG

kAadouc (nx nAaoTikd, xaAuBag, xapti KAmn). "



>TpaTtnylkn MpounBeiac kal Biopnxavia >Toxoc (2/2)

O1 Steven Kaplan kal Monhabir Sawhney (2000) o€ pia ano TiI¢ nA€ov 31aded0ONEVEG TAEIVOUIEG HOVTEAWV
HAekTpovikwv Ayopwv B2B, xpnoigonoioUv Ta duo kpithpla (oTpaTtnyikn npounbsiac & Biouynxavia /
KAGOOG OTOXOC) YIa TNV KATNyopionoinon Twv d1adIKTUaKWV NAEKTPOVIKWYV ayopwVv B2B (katd Toug

ouyypageic e-hubs).

SNUEIWVETAl OTI OTNV €V AOyw avdAuon eEeTaleTal anokKAEIOTIKA O TUMOG MOAA@V rpoc¢ noAAoug.

MRO Hubs: Opil6vTieC ayopEG nou
ENITPENMOUV TNV CUOTNMATIKA
npounBeia €1dwv AsIToupyiag-
MRO'’s.

Yield Managers: OpilOVTIEG aYOpPEG
MouU ENITPENOUV TNV NEPICTACIAKN
npounBeia 1dwv AsIToupyiag-
MRO'’s.

Catalog Hubs: Kdbeteg ayopeg nou
ENITPENOUV TNV CUOTNHNATIKA
npopnOegia Blounxavikwyv €10wv.

Exchanges: KaBeTeg ayopéc nou
ENITPENOUV TNV NEPIOTACIAKN
npopnOegia BlounXavikwyv 10wy,

NeiToupyikda Eidn Biopnxaviké Eidn
ZUUTI‘ILICITIKﬁ npoufieaq MRO Hubs Catalog Hubs
alibaba.com plasticsb2b.com
MNepioTaaiaxr MpoprBeia Yield Managers Exchanges
employEasy.com PaperExchange.com.au

Mivakac MovteAwv (B2B Matrix)
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IdlokTnoia Ayopag

To KpITrpio TNC 10I0KTNOIAc napaneunel orn dIdKPIoN TOU opyaviouou rnou diaxeipiCeTal TNV nAaTPopua Vroc Tng
ornoiac¢ uAornoiouvTail ol ouvaAAayec HeTaéu enixeipnocwyv. O eKAOTOTE OIAXEIPIOTNG BETEI TOUGC OPOUC KAl TOUG
MEPIOPIOIOUC OUMMETOXNG O0TO neEpiBdAiov Tnc HA B2B.

. IdI10KTATNG/ AIGXEIPIOTNG SuupeTéxouoa Enixeipnon

O opyaviopog nou diaxelpileTal TNV ayopd unooTnpilel TIC ouVAAAQYEG UETAEU
TWV ENIXEIPAOEWV XWPIC OUWEG VA CUUPETEXEI OE AQUTEC. STOXOG TOU IBIOKTNTN €ival
Anuoaoia N OUYKEVTPWON WHEYAAOU NANBOUG ayopacTwV Kal MpounBeuTwv Kal kat’
€MEKTAON N dnuIoupyia KEPOWV PECW TNG XPEWONC AUTWYV YIA TIG UMNPECIEC MOU
NPOCPEPEL.

H ayopd avnkel og neplopionevo nMANBoG enixelproswy (koivonpa&ia). H ayopad
AEITOUPYEI MPOKEIYEVOU VA unooTnpilel TIC OUVAAAAYEG TWV EMIXEIPAOEWV TNG
Kolvonpag&iag, €ite YETAEU TOUC, €iTe PETAEU AUTWYV KAl AAAWV EMNIXEIPTEWV.

AvTioTOIXN MeEPINTWON ME TNG Kolvonpa&iac, uYe Tn dlagopd OTI n I1dloKTnaia/
IOXEIPION OUYKEVTPWVETAl O Wia nixeipnon. H HA XpnoIJonoIgiTal anoKAEIoTIKA
yla TNV UNOOCTNPIEN TWV ayopwV N NWANCEWV TNG €V AOYW £TAlpEiac.

16



MepoAnwia

O napayovTacg TnG hepoAnwiac npoodiopilel To kaTa ndcoov n HAekTpovikn Ayopd €EunnpeTei o€
HeyaAuTepo 1 andAuTto Babuod Tn pia anod TiIc U0 cUVAAAACCONEVEC NAEUPEC (MAEUPA TOU ayopaoTn
N NAeupda Tou NWANTN). To KpITApPIO epgavilel cuva@eia Je auto TNG 1010KTNTIAC.

OUdETEPEG HAEKTPOVIKEG AYOpPEG MepoAnntikégc HAEKTPOVIKEG AYOpPEG
(dnuoOIEg) (koivonpagieg kal I0IWTIKEG)
O1 dnuoaoiec HA npoo@EpouV
KaTa Kavova €va OUJETEPO
. nepiBaiAdov yia Tig .
ENIYXEIPNOEIC.
MapoAa autad, dev O1 NePINTWOEIC TWV 1IDIWTIKWV HA kal Twv
anokAgiovTal NEPINTWOEIC kolvonpa&iwv TauTidovTal PE TIC HEPOANNTIKEG
KATA TIC onoiec dnuooiec HA ayopeg kaboTl unooTnpifouv KATd Kavova Td
. npoaoniovTal Ta OUMQEPOVTA TWV ETAIPEIWV MOU TIC
OUMQEPOVTA CUYKEKPIPNEVWV dlaxeipidovTal Kal €ival ouvnowc PEYAAEG
ENIXEIPAOEWV. ENIXEIPNOEIC.

. Id10KkTATNG/ AIGXEIPIOTNG BaoikoG wpEAOUUEVOG Suppetéxouoa Enixeipnon

17



Mnxaviopocg Ayopac (1/6)

Taipiaoua NMpoo@opdc kai ZnTnong HEow dianpayuareuonc o€ nepiaiiov B2B

KaBe HAekTpovikn Ayopd B2B npoo@Epel Evav r NEPICCOTEPOUC PNXAVIOHUOUC NPOKEINEVOU
va evronileTal n KataAAnAoTepn nNpoopopa evavTi yiag dedopevng {NTNonc. 'Evac Tunikog
HMNXAaVvIoNOG napoucialeTal OTn CUVEXEIQ

Anuooisuon
RFP

Evnuépwon

AAAnAenidpaon

\\/

Taipiaoua

\/

OAokAnpwon

v

Mia eTaipeia Onuooiclsl pia npookAnon evdiapepovtoc (Request for
Proposal - RFP) yia va ayopdoel | va nwAnoesl €va €idoC. X€ OPIOPEVEG
NEPINTWOEIC Ol AYOPAOTEC CUVEVWVOVTAI YId va €MTUXOUV KAAUTEPEG TIMEG
AOYw peyaAou oykou ayopwVv (opadikec ayopec — group buying).

OI ayopaoTEC Kal ol MPOUNBEUTEG NNopouv va douv TIC MPOCTKANTEIC XWPIC
anapaitnTa va yvwpifouv Kai noiog TIG €XEl UNOBAAAEI.

OI npounBeuTeEC KAl oI  ayopaoTeC aAAnAsemdpolv pe  ONAWOEIG
evOIAPEPOVTOC KAl MPOTPOPEG OE NPAYHATIKO 1 OXI XpOVO.

Mia oupQwvia ENITUYXAVETAl 0Tav Undpxel €va akpiBEC Taipiaoya avapeoa
oTnNV Npoopopd e€voc npoundeuTtny kalr TnG {nTnong evog ayopaotn (N
avTioTpo@a) O NAPAMETPOUC ONWC TIUR, OYKOCG, MoloTNTa Kdal XPOvoC
napadoonc.

H cup@wvia ohokAnpwveTtal kal dieuBeTeiTal N NANpwwn Kai n napadoon.
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Mnxaviopog Ayopac (2/6)

Fevikoi Mnxaviouoi HAekTpovikwv Ayopwv

O unxaviouog ayopdc npoaodiopilel Tov TPOMNO R TOUG TPOMOUG HE TOUG onoioug UAonoIEiTAl TO Taipiaopa HeTagu
npoo@opag kai ZnTnong (NPoHNnO&UTH KAl ayopaoTn). ZnUei®veTal OTI pia HA B2B pnopei va npoopepel

napandavw Tou €vVOC NNXAviopouc.

ZUYKEVTPWON KATAAGYWV
(Catalog aggregator)

ZUYKEVTPWON NEAATWV KAl NPOPNBEUTWV
ME TOuG KaTaAdyoucg TouG. Ol TINEC MNOPEI
va €ival atabepéc r npog dianpaypaTeuon
(evTOC 1 EKTOC ayopdac) HEow RFQ/ RFP.

AvTaAAakTipio
(Exchange)

MepinTwon avTioToixn Tou Nnapadoaiakou
xpnuaTiornpiou. O1 TIMEG SlAPOPPWVOVTAI
OUVAMIKA HECW TNG NPOCPOPAG Kal ZNTnong
METAEU NpouNBEUTWV KAl ayopaoT®V.

a

e

Auvauikn
Aiauoppwon TiH®V
gvrog HA

Anponpacia

(Auction)

» Auvapikn dIauopPwWaon TWV TIHWV EVTOG

OUYKEKPIPEVNG ouvedpiag (session). Mnopei
va agopd &ite TN NOANON €vog €idoug
(Tunikn dnuonpaacia), €iTe TNV ayopd evog
gidoug (avaoTpoen dnuonpaaia).

4

SuvepyaTikn NAATPOopua
(Cooperative Platform)

XpNOIJONOIEITAl yIa TNV EKTEAEDN
ouvaAAaywv Pe npodiayeypappPeEVouG 6pouUG
Kal KaT’ enékTaon Ogv NApaAnéPnel oTo
Taiplaopa npoogopdc Kal {nTnong aAla
OTNV AUTOPATOMNOINGN TWV CUVAAAQY®V.
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Mnxaviopocg Ayopac (3/6)

Zuykévrpwon KaraAoywv

Anuioupyia

KaraAoywv

Avalntnon
lMpoiovrwv

Emikoivwvia /
Aianpayuarsuon

Mapayyelia

- Apaotnpiornra Ayopaorn

- ApaoTtnpiornra lNMpounBeutn

H eTaipeia «MpounBeuThc» ONUIOUPYEI KATAAOYOUGC MpPOiOVTWY OTO
nepiBaAAov TnG HAekTpovikng Ayopdc.

H eTaipeia «AyopaoThc» avalntd npoidvta nou Tnv &vdlapEpPouV
KATaAnyovTag o€ ekeiva Nou KAAUNTOUV TIC AVAYKEG TNG.

O AyopacoTAG €niKOIVWVEI Tnv {ntnon Tou npog Tov [popnBeuTn Kkal
EVNUEPWVETAl YyIid TNV nNpoogopa Tou. 2ZE€ QaUTAV TNV MNEPINTWON
ouvaAiayng, n npoc@opd Tou [pounBeutry akoAoubBei ouvnbwg TNV
npodlayeypapuevn MOAITIKR Tou (Mn.X. OUYKEKPIMEVN TIMN yia €Upog
napayyeAiag, Xxpewaon WE TNV Napadoon ava Xwpea anooToANG KAM)

Epdoov n npoogopd KAAUNTEl TIC AnaAITNOeEIG {NTNONG TonoBeTeiTAl KAl
eKTEAEITAI N napayyeAia

20



Mnxaviopocg Ayopac (4/6)

Baoikég Karnyopiegc Anuonpaoiag

MAciodoTiIKEG (seller side) MeiodoTikEG N avTrioTpoPeg (buyer side)

O1 NA€l0dO0TIKEG Onuonpaciec dlopyavwvovTdl anod Toug O1 PEIndOTIKEG dnuonpaaciec dlopyavwvovTal and Toug ayopaoTEC
NPONNBEUTEG TwV €I0WV OTOXEUOVTAG OTNHV NWANCH TWV TWV €10WV OTOXEUOVTAG OTNV NMPOMRBOEIa NPoidovTwv oThV
€13®WV TOUG OTN HEYIOTN duvaTh TIMA. eAayxioTn duvarTn TIPA.

Katd autov Tov TpOMno o npounBsuTnC BETEI pia apxIkn TIWN Katd autov TOov TpOMO O ayopacTng OETel pia apyikh Tiun
(ekkivnong) n onoia au&averal d1adoxika HECW TNG UNOBOANG (ekkivnong) n onoia peiwveralr d1adoxIKa MECW TNG UMOBOARG
NPOCPOPWV EK HEPOUG TWV UNOWNPIWV ayopdoTwy. NPOCPOPWV EK HEPOUG TWV UNOWNPIWV NPOUNBEUTOV.

To €ido¢ TEAIKA KATOXUPWVETAI OTOV MAEI0dOTN. To €idog TEAIKA KATOXUPWVETAI OTOV HEIODOTN.

Mapauerpor Anponpaociov

H eTaipeia nou dlopyavwvel Tn dnuonpaacia kai nou ouvnOwg TauTileTal ue Tov ayopaoTn (yia
avTioTpo®eg) f Tov npounBeuTn (Yia NA€I0d0TIKEG). O dlopyavwTnG eNIAEYEl TUMO dnuonpaciag Kai
BETEI TOUG OPOUC GUMMETOXNG KAl TIG NAPAPETPOUG UAonoinong.

Alopyavwrng:

. ; ., HTiun ano tnv onoia &ekivasl n dnuonpdartnon Tou €idoug. Eival n péyioTn TIPN ayopdc yia TIg
Tipn Ekkivinong: MEIODOTIKEC N N EAAXIOTN TIMA NWANONG YIA TIG NAEIODOTIKEC.

Mpoogopad: H np(')qur] ayopdag n n'(b)\nor]q €vOG €idoug kaTa Tn d1dpKela uAonoinong Tng dnuonpaaciag anod Toug
OUMMETEXOVTEG OE AUTHV.

AVOIKTOC / KaBopilel To kaTd ndoo ol NPpooPoPEC €ival dNPOCIEVUCIPEC HETAEU TWV AVTAYWVIOTWV. ZTOV AVOIKTO
KAEI0TOC TUNOCG: TUMNO Ol AVTAYWVIOTEG EVNHEPWVOVTAl O NPAYHATIKO XPOVO Yia TN BEATIOTN NPOoPOPd, EVW OTOV
KA€I0TO TUNO N dlaPavela €ival yikpn i avunapkrn.

, H eAaxiorn duvath diapopd PeTA&U d1adoxIKwV npoopopwyV. M.X. o NA€I0d0TIKA dnuonpaacia Je
Bnpa:  gaua €1000 kai BEATIOTN Tpéxouoa Npoo®opd Tic €20.000, n véa Npoo@opd dev pnopei va eivai
MIKpOTEPN ano €21.000.

Aidpkeia: O xpovocg evap&ng kai AnEng Tng ouvedpiag piag dnuonpaciag. & kKAnoleg NepINTwoelg (0AAavdikou
TUNou), npoadiopileTal KAl o Xpovog Evapénc/ ANENG TUNUATWV TNG dnuonpaaciag (n.x npwTn
npoogopd, 2" npooPopd KAn) 21



Mnxaviopocg Ayopac (5/6)

EvdeikTikoi Tunoir Anuonpaaoiag

AYYAIKOU TUNOU (NAEIOBOTIKEG I HEIODOTIKECG):

1.
.’S 2.
| I 3
<
4.
5.
6.

XpnolgonolgiTal yia €va n yia noAAd €idn kar ouvnBwg O6Tav o KABe npounBeuTAC Pnopei va KaAUwel oAn Tn
ZaTnon.

O AlopyavwThg kaBopilel TNV TIMA €KKivnong, To BAna Tng dnuonpaciag kai Tnv wpa AREnC.

H Tiur npoodeuTika BEATIOVETAI Ano TouC SUNPETEXOVTEG (auEaveTal / HElwvVETal) JEXPI TN ANEN TN dnuonpaaciac.
O1 npoopopéc avraywvidovtal NeTa&U Toug Kal yivovTal deKTEC NOVO av BEATIOVOUV TNV UMNepIoXUouaa npoopopd
KaTda TouAdxioTov To BApa TnG dnuonpaaciac.

O1 SUPPETEXOVTEC UNOBAAAOUV NPOCGPOPEG NOU aVTIOTOIXOUV GTO oUVOAO TNG NoocoTNTAC.

O1 SUPHETEXOVTEC BAEMOUV KABE OTIYUN TNV UNEPIOXUOUOCA TIUNA Kal unopouUv va Tn BEATIWOOUV,

>T0 KAgioIgo TNC dnuonpaaciag, ol NPOCPOPEG KaTaTaooovTal Je BAon a) TNV Tiun, B) TNV @pa nou unoBANBNKe n
KGBe npoogopa kal y) Tnv nocoTnTd.

OAAav3IkoU TUNOU (NAEIOOOTIKEG 1 HEIODOTIKEG):

1.

)

XpnoigonolgiTal yia noAU PJeydAeg noooTNTEC Tou 10iou €idouc nou nmiBavoTata Ba diatebouv / ayopaoToUv
TUNHATIKA KAl o€ OIaPOPETIKEC TIUEC

O AlopyavwTng kabopilel TNV TINN €KKIVNONG, TO NOCO avanpoodpPoyng Kal To XpovIko Briua To onoio npenel va
nepdoel yia va aAAa&el n Tign

H Tiun napapével otabepr) katd Tn dIApKEId KABE XpovikoU BAPATOG Kal HETABAAAETAI QUTONATA KATA TO NOCO
avanpooapuoync KAbe opd Nou oAOKANPWVETAI TO OUYKEKPIMEVO XPOVIKO Briua

Ol ZUMMETEXOVTEG £XOUV TO OIKAiWHa va unoBAAAOUV MPooPoOPEG Yid OAN N HEPOC TN NOCOTNTAC MOU
dnuonparteital. O NpwWTOG Nou unoBAaAel npooPopd kepdilel TNV NoadTNTA yia TNV onoia unéBaAAe Tnv npoopopd
oTNV TIMNA MOU €NIKPATOUCE €KEIVO TO XPOVIKO didoTnuad. H noocodTNTa auTr KATAKUPWVETAl AJETWC OTO
SUMMETEXOVTA Kal Ogv gival NAEov diaBgaiun\

. Ol ZUPMETEXOVTEG BAEMOUV KABE OTIYHN TNV UNOAEINOPEVN NOCOTNTA KAl TNV TIKN Nou 10XUEl YId TO CUYKEKPILEVO

XPOVIKO Bripa 22



Mnxaviopocg Ayopac (6/6)

AvraAAakrnpia

H nepinTwon Tou avTaAAakTnpiou €NIAEYETAI O€ NEPINTWOEIC KABETWYV HAEKTPOVIKWV AyopwV OTIG onoieg diakivouvTal
€idN N TIPNA TwV onoiwv dIauopPWVETAl XpnHaTIoTNpIiakd (NeTpéAalo, Xpuodg, XaAuBag kKAn).

H Tigun d1auopPWVETAl WG oUVAPTNON NOAAWV KAl ouXvda acTabunTwyv napayovTwy TnG Naykoouiac OIKoVouiag.

To povTeEAO ToUu avTaAAakTnpiou BpPioKel Epappoyn o€ ayopec NoAAwV Npo¢ NoAAoUG OTIC OMoieC OHWC ouvaAAdooovTal
KaTa kavova Peyalol opyaviouoi.

Agia
>uvaAAaypuaTocg

MANBWPIoHOG

KooTog
napaywyng

Mpoopopa

~

~

HAekTpovikn Ayopad

Kepdookonia

—~———

Aiapoppwon TIHAG
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MoAITikn Xpewon¢ — MovteAa Ecodwv

Ta povTeAa 000wV epapuolovTal KaTa Kavova o€ OUDETEPEC — ONUOCIEC AYOPEG. 2 € NEPINTWOEIC IDIWTIKWV
ayopwv Kai koivonpa&iwv, otoxog dev eival n dnuioupyia KEpdouc aAAd n unooTtnpi&n Twv d1adikaoiwy Tou/
TwV OIAXEIPIOTWV KAl KAT' EMEKTACN O NEPIOPIOUOC TOU KOOTOUC AsIToupyiag .

MoAiTikn Xpéwoncg kai Baoika MovréAa Eoodwv (Anpooiwv) HAEkKTpovikwv Ayopwv

» XpewoelG eni Tov oguvdaAAaywv: [Mpounbeiec nou kataBaAAovtal and Toug NPopnOeuTeC yia Kale
oguvaAAayn nou uAonoiouv. OI XPEWOEIC WNOPEI va €ival PJE POp@PR TOU MNoCoOoTOoU €nmi TNG a&iac n
TUMOMOINKEVOU Mooou ava cuvaAAayn. MpOokKeITal yia YIKpd ouvABwc nood PE AnMOTEAECHA Ol AYOPEC MOU
XPNOILOMOIOUV TO OUYKEKPIMEVO HOVTEAO va €nidIWKOUV 101AiTEPA AUENHEVOUC OYKOUG.

» XpEWOEIG ENi UNNPECIOV: AwPEAV XPNon TwV BACIK®WV UNNPECIOV TNG NAQTPOPHAC ME NAapAAANAn
XPEWON NPOPNBEUTWV KAl AyopaoTwV YId TNV EKPMETAAAEUON UNNPECIWV NPoaTIBEPEVNG a&iag (oAokANpwaon
ME MAnpo@opiakd CUOTANATA, UNOOTNPIEN TNG cuvaAAayng, avanTuén cuoTnuaTtwy buyer/ seller side,
OIEUBETNON TWV ONAdIKWV AYyopwV).

* JUuVv3popEG: lMapoxn dIKAIWPATOG XPNOoNG TwV UMNPECI®OV TNG ayopdg €vavTl piag oTaBepng kal nayiag
ouvOpopnG. O1 xapnAeg ouvdpopEG anookonouv oTnv au&non Twv HMEAWV TNG NAEKTPOVIKNAG ayopdag aAAd
EVOEXOMEVWG va odnyouv o€ neplopioheva €o0oda. O UWPnAEG ouVOPONEG PAIVOUEVIKA au&avouv Ta €goda
aAAd ouvnBwg anoBappuvouv TIG ENIXEIPAOEIC VA CUMMETAOXOUV. ZuXva ouvavtwvTadl Kal HOVTEAd
ouvOpopwv He dlaBabuion 6cov apopa TIG NPOCPEPONEVEG UNNPETCIEG, TA OMNoia aNooKonouv oTnv KaAuyn
OIaPOPETIKWYV AVAYKWV EK HEPOUG EMNIXEIPNTEWV HE TOV i010 POAO

* XpeWOEIG yia diapnuioslc. Mapaywyn €00dwv ano dia@nuicelic HJEAwV TNC ayopdc r aveEapTnTwyv
NPOG AQUTAV ENIXEIPHOEWV.
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> UOXETION KPITNPIWV

MAnBog SXEon >Tpatnyikn | IdiokTnaoia Biopnxavia Mnxav. MepoAnwia MoAITIKN
OUN/VT@V OUM/VTWV npounBeiac | ayopdcg / KAadog ayopdag XPEWONG
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—— O MeTpia

Id1okTNnaoia
ayopdag

H

Biounxavia
/ KAadog

Mnxav.
ayopdag

H

MepoAnyia

MoAITIKN
XPEWONG
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>uvBeon EvoeikTikwv MovteAwv HAekTpovikwv Ayopwv B2B

Baoel Zuvagelag Kpirnpiwv

Ia Tn ouvBeon xpnoiyornoinénkav Ta KpITnpia rnou gugavidouv PeydAn ouvageia. Or TIUEG rou
arnodidovTal rnpo¢ 7a UOVTEAQ €ival EVOEIKTIKEG KAl WG EK TOUTOU [N MEPIOPIOTIKEG.

MAat@popua Mpounbeiag Enixeipnong MegaBuyer

e MANB0GC cuppeTexovTwyv: MoAAoi i Aiyol npog
Evav

e JXEON OUUMETEXOVTWV: IEPAPXIKA

e >TPATNYIKA NPONNOEIac: TUCTNHATIKA
npounOsia

e IdiokTnoia ayopdg: ISIMTIKA

e Mnxaviopog ayopdc: ZUVEPYATIKNA NAATPOpHA

e MepoAnyia: Ynép ToUu ayopaocTn

MNepiypapn:

H emyxeipnon MegaBuyer J1a0etel  10IWTIKN
NAEKTPOVIKN ayopd (nNAaT@opua) Tnv onoia Kal
XpNOIMJONoIEl  yla va  npayhartonolsi  TIG
npounOeiec Tng. H MegaBuyer eniAéyel TOuCg
NnpouNOeuUTeEC nou enmBupel va ouvepyaleTal

(noAAoi 1 Aiyol) kal  napayyeéAvel  MeE
auTopdaTonoinudevo  TPOMo  npoiovTd, HEOW
NPOCAPUOCHEVWY  KATAAOYWV Ol TIHEC TWV

ornoiwv £xouv dn NPoodIopIOTEI.

Anpooia HAekTpovikn Ayopa OpenMarket

MAN6o¢: MoAAoi npog MoAAouUg

>xeon: EAeUOepn (ayopa)

>TpaTtnyikn: MepioTaciakn npoUn0e&ia
Id1okTNoia: Anpooia (TpiTog opyaviopog)
Mnxaviohog ayopds: ZUYKEVTPWOT KATAAOYWYV,
dnuponpacia

e MepoAnyia: OUdETEPN

Nepiypagn:
H OpenMarket anookonei OTn OUYKEVTPWON
HEyAaAou nARGouc ayopaoTwv Kal MpoundeuTwy

BononTikwv €1dwv (MRO - Maintenance, Repair and
Operation) Pe OTOXO Tn XPEWON AUTWV YId TIC

unnpeoiec nou npooPepel. Ol  OUPHETEXOUOEC
ENIXEIPNOEIC dlanpaypartevovTal Kal
ouvaAAdooovTal METAEU TOUG eAeUBEepa

EMOIWKOVTAG va KAAUWOUV MEPIOTACIAKEG AVAYKEG
ME Ta PEYIOTA duvaTa OPEAN.
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